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THIS PRESENTATION MAY CONTAIN FORWARD LOOKING STATEMENTS

THIS PRESENTATION HAS BEEN CREATED WITH THE BEST AVAILABLE INFORMATION AT THIS TIME. INFORMATION FLOW IN THE PRIVATE EQUITY ASSET CLASS
OFTEN LAGS FOR SEVERAL MONTHS. THE PRESENTATION MAY CONTAIN FORWARD LOOKING STATEMENTS, PROJECTIONS AND PRO FORMA INFORMATION
BASED UPON THAT AVAILABLE INFORMATION. THERE CAN BE NO ASSURANCE THAT THOSE STATEMENTS, PROJECTIONS AND PRO FORMA NUMBERS WILL BE
CORRECT; ALL OF THEM ARE SUBJECT TO CHANGE AS THE UNDERLYING INFORMATION DEVELOPS.

THE INFORMATION IN THIS PRESENTATION IS BASED ON INFORMATION AVAILABLE AT 31 AUGUST 2022, UNLESS OTHERWISE NOTED.
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Private Portfolio Performing Well to Date, Despite a Challenging Environment

NAV Total Return
1% since 31 August 2021 (LTM)

Share Price Total Return
3% since 31 August 2021

Dividends
$0.94 per share paid during

(10%) year to date' (9%) year to date 2022, increase of 30% vs 2021
_/
Company Performance? Realisations Announced Exit Uplift®

LTM Revenue Growth: 27%
LTM EBITDA Growth: 20%

L

$114m announced realisations
(7% of 31 Dec 2021 fair value)

o

[e]

26% uplift / 2.7x exit multiple

Al

Note: Based on NBPE NAV data as of 31 August 2022. Total return and share price figures assume dividends re-invested on the ex-dividend date. NAV total return is based on USD and share price total return is based on GBP. Past performance is not a reliable indicator of future events.

1. See endnote one for YTD NAV Total Return calculation.

2. See endnote two on underlying company performance.

3. Based on 2022 announced realisations and as of 31 August 2022. Represents uplift from valuation three quarters prior to announcement date of exit. Returns are presented on a “gross” basis (i.e. they do not reflect the management fees, carried interest, transaction costs and other expenses that may be paid by
investors, which may be significant and will lower returns). Past performance is not a guarantee of future returns. Multiple calculation includes full exits only. Year represents the year of final exit. Proceeds include funds that are currently in escrow, but are expected to be received.
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Private Equity Market Update

Joana Rocha Scaff
Managing Director,
| Head of Europe Private Equity




A Multitude of Concerns

B  Persistent Inflation i Tight Labor Markets

,I[ Rising Interest Rates o Supply Chain Disruptions
lii:  Weakening Economic Data A Regulatory Uncertainty
\/"‘g Public Market Volatility Q:':',') Geopolitical Tensions

-O- ...and an Ongoing Pandemic

Note: As of August 2022. For illustration purposes only. The statements above reflect NBAA’s views and opinions as of the date hereof and not as of any future date.
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Our Approach to Investing in the Current Environment

While the current environment merits caution, NB remains positive on the long-term outlook for private equity markets

Key Areas of Focus

»  Continue to expand sourcing Maintain discipline and high 3 : .
‘T funnel of new opportunities selectivity ﬁ“’ Partner with premier GPs
L : 1 2
, A" Invest behind key long term A\ Identify value creation

@ faroctauality,assets I~ growth trends _|_|_Il opportunities

St o . Prudent portfolio i Continued enhancements in
2!;' Creative investment solutions construction / diversification == people, processes and

systems

Note: For illustrative and discussion purposes only. The statements above reflect NBAA’s views and opinions as of the date hereof and not as of any future date. Although a multitude of specific relevant factors are considered when evaluating investment opportunities, the above highlight the general factors that the
team considers. Examples herein do not purport to be exhaustive of the universe of investment manager characteristics. There can be no assurance that future deal sourcing opportunities will be available or desirable.
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Recent Performance of Global Private Equity vs. Public Markets

Since the beginning of 2020, Buyout Funds and Venture Capital Funds tracked by NB have consistently outperformed the public market indices

% Change in Unrealized Value in 2020, 2021, & 1H 2022 versus Market Indices

Public Equity Private Equity

45% - 47%

29%

20% 22%

- In

(2%)
(10%)
0, 0,
(20%) (23%) (20%)
(29%)
S&P 500 NASDAQ Russell MSCI Buyout Venture Capital
Index / 2000 World Funds Funds
Fund Type = 2020 = 2021 m 1H 2022

Source: GP materials, capital account statements, preliminary GP guidance, Capital 1Q.

Note: Includes data collected through 9/7/2022. Buyout Funds include small-/mid-/large-cap buyout, value buyout (special situations) and growth buyout / growth equity strategies. See additional notes on methodology in Appendix.

The benchmark performance is presented for illustrative purposes only to show general trends in the market for the relevant periods shown. The investment objectives and strategies of each fund in the benchmark may be different than the investment objectives and strategies of private equity funds and may have
different risk and reward profiles. A variety of factors may cause this comparison to be an inaccurate benchmark for any particular private equity fund and the benchmarks do not necessarily represent the actual investment strategy of a fund. It should not be assumed that any correlations to the benchmark based on
historical returns would persist in the future. Indexes are unmanaged and are not available for direct investment. Investing entails risks, including possible loss of principal. Past performance is no guarantee of future results. Nothing herein constitutes investment advice or recommendation. It should not be assumed
that any investment objectives or client needs will be achieved. See Additional Disclosures at the end of this presentation, which are an important part of this presentation.
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Long-Term Performance of Global Private Equity vs. Public Markets

Comparison of horizon returns for publicly traded indices versus private equity shows consistent PE outperformance over long term

20 Year 15 Year 10 Year 5 Year
23.0%
17.2%
14.1% 13.0%
13.2% V70
’ 11.5%
0
8.3% I 7 5% I
MSCI World ~ Global PE - Pooled MSCI World  Global PE - Pooled MSCI World  Global PE - Pooled MSCI World  Global PE - Pooled

For illustrative purposes only. The benchmark performance is presented for illustrative purposes only to show general trends in the market for the relevant periods shown. The investment objectives and strategies of the benchmarks may be different than the investment objectives
and strategies of a particular private fund, and may have different risk and reward profiles. A variety of factors may cause this comparison to be an inaccurate benchmark for any particular type of fund and the benchmarks do not necessarily represent the actual investment strategy
of a fund. It should not be assumed that any correlations to the benchmark based on historical returns would persist in the future. Past performance is no guarantee of future results. Indexes are unmanaged and are not available for direct investment.
Source: Private equity data from Burgiss. Represents pooled horizon IRR and first quartile return for Global Private Equity as of March 31, 2022, which is the latest data available. Public market data sourced from Neuberger Berman.
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Global Private Equity Fundraising by Asset Class

Capital formation in the PE industry is slowing in 2022 from record levels of prior years, reflecting market conditions. Impact
unevenly distributed

Annual Fundraising by Asset Class
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Source: Preqin as of 2022 Q2.
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Deal Volume & Count

Investment activity is also slowing down from prior year record levels. Markets are becoming more discerning of quality

Global Private Equity Capital Invested and Deal Count
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Source: Pitchbook as of 2022 Q2. Includes buyout, late stage VC, and growth equity. Includes completed deals only.

= Deal Count

Q2

NEUBERGER

BERMAN




U.S. & Europe Valuation Multiples

Purchase price multiples of private equity-owned companies versus publicly-held companies in the US and Europe

EV/EBITDA Multiple EV/EBITDA Multiple

16.3x

12.3x 12.1x

2017 2018 2019 2020 2021 2022 Q2 2017 2018 2019 2020 2021 2022 Q2

m US Private m US Public m Europe Private m Europe Public

Source: S&P LCD and S&P Capital 1Q. As of 2022 Q2.
Note: U.S. public multiples are based on the Russell 2000 Index. Europe public multiples based on FTSE All World Developed Europe Index.
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Public to Private Activity

Take private activity has been strong in 2022, as PE sponsors look to take advantage of the sharp price dislocation in select public assets

U.S. PE Take-Private Deal Activity
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New Debt Issue Volumes - High Yield & Bank Loans

New issue high yield volume decelerated in 2022; the bank loan market is exhibiting a similar pattern

US High Yield New Issuance Volume ($B) US Broadly Syndicated Loans New Issuance Volume ($B)
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Source: Lincoln and S&P LCD as of 9/1/2022.
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Private Debt Issuance Volumes and Dry Powder

Private debt issuance volumes are increasing, and taking larger share of buyout funding, supported by strong dry powder

US Private Debt Issuance Volume ($B)

US Private Debt Dry Powder ($B)
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Exit Activity

Following a record exit year in 2021, exit activity has slowed down in 2022 YTD, particularly in IPO markets

U.S. and Europe Private Equity-Backed Exits Dollar Value of U.S. and Europe Exits by Type as a Percentage of Total
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Source: Pitchbook, as of 2022 Q2.
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Summary Assessment & Outlook

* Rising interest rates and tighter credit markets. Private lenders gaining share but quantum of debt more limited,

especially for larger buyouts

 Slowing private equity investment activity overall, with public to privates gaining prominence given sharp

corrections in public markets

* Resilient private equity valuations reflecting asset quality and ample dry powder

« Slowing exit activity through traditional routes (IPOs, M&A) expected to drive LPs to approach secondary market

* Robust calendar of fundraises coupled with LP constraints will lead to slowing fundraises

« Certain LPs pull back on co-investments given portfolio allocation constraints; opportunity for NB to gain share

leveraging co-underwrite and mid-life capabilities

For informational and discussion purposes only.
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Neuberger Berman Platform and Co-investment Update

David Stonberg

Managing Director, Deputy Head
of NB Alternatives and the Global
Co-Head of Private Equity Co-
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NB Private Markets Overview

An industry leader with an integrated platform and attractive market position

~$93bn is_dedicateql to Co-investments
GP-centric strategies $28bn’

L.

Secondaries
$15bn?

+
Primaries $1 00
$33bn’ Billion

Direct Private Credit
$17bn

Direct Specialty Strategies
$9bn

In 2021, GP centric strategies committed over $15 billion across
260+ transactions?

Note: As of June 30, 2022. Represents aggregate committed capital since inception in 1987, including commitments in the process of documentation or finalization.
Includes estimated allocations of dry powder for diversified portfolios consisting of primaries, secondaries, and co-investments. Therefore, amounts may vary depending on how mandates are invested over time.

1.

3.

35 years as a private market investor

Unique position in the private market ecosystem

A recognized private equity manager within the industry?

The Asset
Management

AWARDS 2021
WINNER

PRIVATE EQUITY MANAGER OF THE YEAR

The Asset
Management

AWARDS 2020
WINNER

PRIVATE EQUITY MANAGER OF THE YEAR

2. Please refer to the Awards Disclosures at the end of this presentation.
Represents estimated commitments made across primaries, co-investments, secondaries and private credit by NB Alternatives in 2021 as of December 31, 2021. There can be no assurance that pending investments will close or be completed in 2022. Data subject to change.

INSURANCE ASSET
Outsourcing'Qxchange

#1 Private Equity manager for non-affiliated
insurance general account assets

A privateequitywire

EUROPEAN AWARDS WINNER 2021

Best Fund of Funds Manager
Neuberger Berman Private Equity

European Pensions

-m

WINNER
Private Equity Manager of the Year

NEUBERGER

BERMAN




A Leading Private Equity Co-Investment Platform

@ 344 Direct equity co-investments completed $ 1 5 4 bn Invested since 2009

HIGHLY EXPERIENCED'

@ Capital invested on co-
: Co-investment underwrite and mid-life
Active fund O " - 6 Cy ) .
. t tions, with onl
'SOURCING AND. >990  imesimans 41 gt L one third on traditiona
APPROACH equity syndications?

Professionals who work 0 Retention of senior Average years of experience of
70+ on co-investments 99 /0 investment professionals* ~3 investment committee members

DILIGENCE Extensive firm resources including 51 equity research analysts, 19 ESG professionals, 11 data scientists, and access to a vast network
ADVANTAGE
of external brokers®

Note: Data provided is as at March 31, 2022, unless otherwise indicated. Past performance is not an indicator, guarantee or projection of future performance. Please see the Endnotes.

Primary and secondary fund commitments as of December 31, 2021. Includes active investments, which are defined as investments with NAV greater than $0 (i.e. not fully realized), and funds that have not yet called capital as of the latest available quarter of performance.

Percentages weighted by invested capital. Includes data since 2009 through December 31, 2021.

Average annual retention over the past ten years of Private Investment Portfolios and Co-investment Investment Team Managing Directors and Principals. Computed as number of departures over total number of senior investment professionals among the Private Investment Portfolios and Co-investment senior
team only.

5. Subject to Neuberger Berman'’s policies and procedures, including certain information barriers within Neuberger Berman that are designed to prevent the misuse by Neuberger Berman and its personnel of material information regarding issuers of securities that has not been publicly disseminated.

il
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NB Private Markets Platform Has Generated Robust Deal Flow

Deal flow has more than doubled in the last six years

Average Co-Investment Opportunities Originated Per Week

LP in 595+ Funds (active)'

10
9.2
—  Committed to 85+ funds in 20212 9 .
8 73 '
. 7 1 .
- 260+ Advisory Board seats® 7 ' 6.4
6
- $15bn Capital committed over the last year across primaries, ;
4.4
co-investments, secondaries & Private Credit* 4 36 3.8
: . : : : 3
- Over 220 private equity professionals with extensive
2
networks 1
0
2015 2016 2017 2018 2019 2020 2021 2022 YTDS
# of Opportunities 188 199 229 368 379 334 410 337

Past performance is not necessarily indicative of future results. There can be no assurance that any pending investments will close, or that any of the terms of such transactions described herein or under discussion will be achieved. The opinions expressed herein reflect the current opinions of Investment Managers of
the date appearing in this material only. There can be no assurance that views and opinions expressed in this Presentation will come to pass. There is no guarantee that the investment objectives of the Fund will be achieved. Data is as of July 31, 2022 unless otherwise noted.
1. Primary and secondary fund commitments as of March 31, 2022. Includes active investments, which are defined as investments with NAV greater than $0 (i.e. not fully realized), and funds that have not yet called capital as of the latest available quarter of performance.
As of December 31, 2021. Based on investment committee approval date. Subject to change.
Includes Limited Partner Advisory Committee seats and observer seats for the representatives appointed by the PIPCO Investment Committee and Secondaries Investment Committee since inception as of March 31, 2022.
Represents estimated commitments made across primaries, co-investments, secondaries and private credit by NB Alternatives in 2021 as of December 31, 2021. There can be no assurance that pending investments will close or be completed in 2022. Data subject to change.
. Data as of September 15, 2022.

o~ wnN
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Experienced, Global and Stable Team

Over 65+ investment professionals work actively on co-investments; below is our Senior Leadership’

Investment Committee 175+ Team Members Actively Work on

a & PIPCO Custom and Commingled Funds

across 10 offices

\ )
Anthony Tutrone Kent Chen Paul Daggett Michael Kramer John Massey David Morse Joana Rocha Scaff 7 2 1
Global Head of NB Alts Head of Asia PE Managing Director Managing Director Chairman Co-Head of Co investments Head of Europe PE
34 Years of Experience 29 Years of Experience 23 Years of Experience 26 Years of Experience 55 Years of Experience 36 Years of Experience 23 Years of Experience .
Investment Client Legal &

Professionals across Solutions Compliance
A Primaries, Co-Invest  Professionals ~ Professionals
\ and Secondaries
4 AN
o> A B 8 _ W )\
Jonathan Shofet Brien Smith David Stonberg Elizabeth Traxler Peter Von Lehe Jacquelyn Wang Pat Miller Zollar 3 1 1 5
Head of Private Inv. Portfolios c00 Deputy Head of NB Alts Managing Director Head of Inv. Sol'n & Strat. Managing Director Head of Emerging Managers
25 Years of Experience 40 Years of Experience Co-Head of Co-investments 20 Years of Experience 28 Years of Experience 20 Years of Experience 35 Years of Experience , , _ .
31 Years of Experience Finance & Operations Operational Due Diligence,
Professionals Risk & ESG Professionals?
Jim Bowden  Jos¢ Lms Gonzilez Maura Reilly Kenned LiLi Josh Miller  Michael McCarthy Gabriel Ng  Philipp Patschkowski Jennifer Signori  Michael Smith  Yoshi Yagisawa
Managing Director pastor, Managing Director ManagmgyDlrector y Managing Director  Managing Director  Managing Director ~ Managing Director  Managing Director Managing Director ~ Managing Director ~ Managing Director Avg. Yrs. Of Inv. Avg. Yrs. of Inv. Team
Team MD Experience MD Tenure at NB
| 99% 0
~
dih ﬁ 3 A A’\ g\ I l?. 4:‘ An J70 30%
Andrey Borisovskiy ~ Kaci Boyer Pascal Casavecchia Tyler Czinege Michelle De Piante ~Dominique  Hiroyuki Fukuda  Mario Giuliani  Doug Manor  Sandeep Mirani Matthew Wiener Brock Williams Retent'on Level of of Inv. Team MDs are
Principal Principal Principal Principal Principal Drenckhahn Principal Principal Principal Principal Principal Principal Senior Investment Team? women#
Principal

Note: As of August 1, 2022. There can be no assurance that any of these professionals will remain or that past performance of such professionals serve as an indicator of his or her performance or success.

1. Reflects the Managing Directors and Principals on the investment team that work on Private Investment Portfolios and Co-investment custom and commingled funds, unless otherwise indicated.

2. Shared firm resources. Subject to Neuberger Berman’s policies and procedures, including certain information barriers within Neuberger Berman that are designed to prevent the misuse by the firm and its personnel of material information regarding issuers of securities that has not been publicly disseminated.

3. Average annual retention over the past ten years of Private Investment Portfolios and Co-investment Investment Team Managing Directors and Principals. Computed as number of departures over total number of senior investment professionals among the Private Investment Portfolios and Co-investment senior
team only.
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Differentiated Strategy

Flexible and value-added capital solutions provider

Higher
Complexity

Mid-Life

Investment into an existing portfolio company of a lead private
equity firm, providing capital for growth / add-on acquisitions,
recapitalisations and partial divestitures from existing
shareholders

Potential benefits of NB mid-life approach:

- Less competitive process

Moderated valuations

Capital is catalyst for value creation
Shorter duration

Risk mitigation: sponsor knows asset well

Co-Underwrite /
Non-Syndicated

Capital is critical to the transaction's completion

Lower Traditional
Complexity

« Broadly syndicated by lead private equity firm to investors after

transaction has been signed

2009 - Q1 20221

Co-underwrite /
Non-Syndicated
45%

Mid-Life
22%

Traditional
33%

67% of Invested Capital in
Mid-Life & Co-Underwrite

1. Data s preliminary and subject to change. Percentages weighted by invested capital. Includes data since 2009 through December 31, 2021.

For illustrative purposes only. There can be no assurance that the Fund will achieve, or be able to achieve, comparable results. Includes co-investments made through vehicles managed by the Private Investment Portfolios and Co-Investment Investment Committee and their predecessor Investment Committees
(collectively, the “IC”), with certain exceptions as set forth below. Co-investments that are included in the track record, which were not, however, approved by the IC, include investments made by registered funds and funds focused on impact investing, each of which have one additional member on their Investment
Committee. Co-investments that are excluded from the track record, which were, nonetheless, approved by the IC, include (i) equity co-investments made in conjunction with debt investments, with the debt investment required to be made in order to make the equity investment; (ii) debt investments only made by
funds, which by their terms, contain specific debt investment allocations and investment objectives; and (iii) investments sourced through “relationship mining” programs (separate accounts where the relevant IC provides investment guidance, but does not source the co-investments). The equity co-investments shown

represent the Investment Manager’s current investment strategy and Investment Committee, which are substantially different than the investment strategy and IC prior to 2009.
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Investment Due Diligence Resources

We leverage both proprietary firm and third-party industry experts

54 Buy-Side Research
Analysts

- Industry experts across consumer, utilities,
healthcare, media, telecom, energy,
financial services, industrials and
technology

- Average of 15 years experience'

Big Data Capabilities

 Dedicated team

- Focused on integrating “big data” into
investment research processes

220+ Alternatives
Professionals Globally

« Includes professionals with expertise in

credit, insurance, efc.

NB Private Equity Network

- 6,245+ underlying portfolio companies
(active)?

- 595+ fund commitments (active)
- 260+ LPAC seats?

Third Party Research

g‘olﬂman

achs

ALLIANCEBERNSTEIN Cllﬁ @ BARCLAYS

Morgaﬁstanley Piper]affray JP Mﬂrgal'l

f’
g\%\ﬁ@& w Deutsche Bank

RAYMONDJAMES 3% UBS CREDIT SUISSE
Bankof America 22~ Jefferies

Merrill Lynch
\W//Z ?{ms;ﬂ HUMPHREY STI FEL

Expert Networks

GLG

Third Bridge.

&) Alphasights

publicly disseminated. As March 2022, unless otherwise indicated.

1.
2.
3.

As of June 30, 2022.

Represents active portfolio companies for PIPCO and Secondaries through March 31, 2022.
Includes Limited Partner Advisory Committee seats and observer seats for PIPCO and Secondaries since inception as of March 31, 2022.
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NB Private Equity ESG Integration Throughout the Investment Process

ESG analysis is a part of investment risk and opportunity assessment

ESG Philosophy at NB Private Markets

NB Private Markets believes that incorporating ESG considerations throughout its investment process can potentially lead to more consistent and better investment outcomes by
helping to identify both material risks and opportunities to drive value. We are focused on long-term partnerships and engaging with our partners to promote ESG integration best

practices.

Oversight and Responsibility

 NB Private Equity deal teams are responsible for
conducting the ESG analysis and the Investment
Committee is responsible for considering ESG
factors as a part of their overall investment
evaluation. ESG is also a part of Operational Due
Diligence’

* Deal teams can leverage the firm’s broader ESG
capabilities and resources, including firm ESG
policy and climate strategy, and ESG data and
analytics?

0os"
[om— )
=

\ =
==

Due Diligence and Selection
» ESG analysis is generally a part of primary fund
and direct co-investment due diligence process as
well as, subject to certain materiality thresholds
and limitations, secondary due diligence
processes and is included in the IC memos

+ ESG fund due diligence focuses on assessing
ESG integration of the firm and fund strategy.

Direct co-investment ESG due diligence as well as

certain components of secondary due diligence
focus on assessing industry-specific material ESG
factors and an ESG assessment of the lead
sponsor

Monitoring and Ownership
* Investments are monitored for ESG violations and
real-time risks by leveraging big data capabilities

» NB Private Equity generally engages with our
GP partners to share ESG best practices and
resources. Together, we are able to play a role
in ESG-related industry collaborations

UN-backed PRI Assessment of ESG Integration Efforts for 2020 A+:

Assessment Report for Indirect — Private Equity?

N

Applies to primaries and certain direct co-investments.

I

Subject to Neuberger Berman'’s policies and procedures, including certain information barriers within Neuberger Berman that will, from time to time, limit communications between the NB Private Markets team and the public side investment and ESG teams.
3. Please refer to the UN Principles for Responsible Investment Endnote. PRI has delayed publication of 2021 scores. These scores are the most recently awarded.
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NBPE Invests with Premier Private Equity Managers

GP Partners Over Last Five Years

REVERENCE
I2{@®12d CAPITAL
PARTNERS
(3

SILVERLAKE
THL

What We Look For:
v" Right firm for the

THOMA BRAVO

VERITAS
CAPITAL

KKR
=ZQT
PRITZKER

PRIVATE CAPITAL

right opportunity

BRIDGE GROWTH

PARTNERS

AEA

v" Active, actionable

value creation plan

b

BLUEPOINT

Capital Partners

TRILANTIC

GRYPHON

INVESTORS

v Demonstrated SHAMROCK 'f'

experience through

BC Partners

NEUBERGER | BERMAN

CAPITAL PARTNERS

FIVe

CAPITAL

= BainCapital

PRIVATE EQUITY

As of 31 August 2022. Represents private equity sponsors of investments made over the last five years in which NBPE has invested alongside.

PARTNERS

MY
—
)
Q

rFurthcr Global

@ Capital

q i ’ ;J '; ?
NB Renaissance Partners

N ;‘Yﬂ LIME ROCK
a R\ pPARTNERS

|V

FP

cycles e
MNC '® oo R
i ‘ CAPITAL PARTNERS
CARTESIAN JLL Partners .
BACATTERTON coritalgrows PARTNERS @ Sentinel
SAGEWIND MONOMOY

ALTAS

J3R SYCAMORE  STONE POINT CAPITAL
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NBPE - Investing in Private Companies to Generate Long-term Growth

Direct investments in Investing alongside top- A highly selective and
private equity owned tier PE managers in their responsible

18.5%

companies core areas of expertise investment approach Gross IRR on direct equity
Investing globally, with a focus Leveraging the strength of Focusing on sectors and investments (5 years)
on the US, the largest and Neuberger Berman'’s platform, companies expected to benefit D
deepeSt PE market relationships, deal flow and from |ong term structural growth 40 70/
xpertise to access the most i . 0
expe trends, such as changing
attractive investment consumer patterns, Average uplift on

opportunities available demographic shifts or less

IPOs/realisations (5 years)
cyclical industries —

2.6X

Multiple of cost on
realisations (5 years)

Underpinned by a strong focus on responsible investment, with ESG considerations
fully integrated into the investment process

Note: See endnote 3 for information on uplift and multiple calculation; data as of 31 August 2022.
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Potential Advantages of NBPE's Strategy

Manager diversification — no single manager risk

Dynamic — can respond to market conditions

Focus on the attractive opportunities — control the investment decision

pa

v

# of
Companies?
Top 10
Concentration

PE Managers

Overcommitment
Level

Fees

Fee efficiency — single layer of fees'

Direct Fund A NB | PRIVATE EQUITY PARTNERS Fund of Funds A
<40 94 500+
50%+ 31% ~10%
Single Manager 56 50+
Medium Low High
Singe layer, higher rate Single layer, lower rate Double layer, higher rate

(1.5% management fee; 7.5% performance fee)

1. Approximately 97% of the direct investment portfolio (measured on 31 August 2022 fair value) is on a no management fee, no carry basis to underlying third-party GPS.
2. NBPE investment represents direct equity investments.
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YTD August 2022 Performance Highlights

Private portfolio performing well to date in a challenging environment

NAV TR

NAV per share of $27.70 (£23.81)

Year to date NAV TR of (10%)

- Decline in NAV driven by quoted
holdings and negative FX rates

L

1H 2022 Private Valuations

Ex-FX, on a constant currency basis, 1H
private valuations up nearly 3%

__
il

Operating Performance
Operating performance inclusive of M&A

- LTM Revenue Growth: 27%

Valuation & Leverage
EV/EBITDA multiple of 16.5x2
Weighted average net debt multiple of 5.7x2

Dividends

$0.94 per share paid during 2022, increase
of 30% vs 2021

£

- LTM EBITDA Growth: 20%'

Realisations & New Investments

$114 million of announced realisations

- 2.7x exit multiple and a 26% uplift3

Two new investments in 2022 YTD

- $41m invested in True Potential and an
undisclosed investment? ==

[e]

Note: as of 31 August 2022. Past performance is not a reliable indicator of future events.
1.
2.
3.

4

. Undisclosed company due to confidentiality provisions.

As of 30 June 2022. See endnote 2 for further information on analysis.
As of 30 June 2022. See endnote 3 for further information on analysis.

Based on 2022 announced realisations and as of 31 August 2022. Represents uplift from valuation three quarters prior to announcement date of exit. Returns are presented on a “gross” basis (i.e. they do not reflect the management fees, carried interest, transaction costs and
other expenses that may be paid by investors, which may be significant and will lower returns). Past performance is not a guarantee of future returns. Multiple calculation includes full exits only. Year represents the year of final exit. Proceeds include funds that are currently in

escrow, but are expected to be received.
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Key Performance Drivers August 2022

Private company valuations up by 2.7% year to date in constant currencies, offset by declines in public valuations and FX

KEY PERFORMANCE DRIVERS EIGHT MONTHS TO AUGUST 2022
($ in millions)
$50

$32
. I
($50)

o I

($150) ($43) ($136)
($200)
Total private investments Total public companies Impact of foreign Total portfolio value
value change (Ex-FX) value change (Ex-FX) exchange change

Top 10 7
oouitve /ACTION BYL!&E!L BRANDED Az s G v @

value Advisor Group VIANT 4
ENGINEERING - oY XPIOr

sae | \CCEDIAN CITIES "=

Note: as of 31 August 2022. Past performance is not a reliable indicator of future events. This information discusses general market activity, industry or sector trends, or other broad-based economic, market or political conditions and should not be construed as research or investment advice. It is not intended to be an
offer or the solicitation of an offer. Investors are urged to consult with their financial advisors before buying or selling any securities.

(N
l»”
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Portfolio Positioning Along Key Themes & Sectors

@ Long-term secular growth trends

Companies that are — Often structural changes driven by
changes in customer demands

expected to benefit from _ Creates new sources of demand, which
higher growth rates due  can often be sustainable over long

periods (versus more cyclical demand)
to Iong-term trendsor  _ Not confined to any one type of

behaviour changes

@ Businesses with low expected cyclicality

These companies tend - Generally companies which are less
susceptible to changes in overall GDP

business or sector

to be characterised by  _ way offer reasonable downside protection

more defensive sectors  during periods of economic contraction

or end markets
insurance or mobile phone towers

Technology
(6) BeyondTrust AUCTANE EXNCELITAS

NCCEDIAN  Peraten

= = ENGINEERING

— Significant exposure to software across
industry verticals

— Companies with diversified end
markets/applications

— Mission-critical applications and sticky

BYL!M%!,!;!E RENAISSANCE customer base

Consumer/E-commerce — Companies with large-scale competitive
1 PETSMART chewy... positioning and strong brands
/ACTION Branded — Companies benefiting from significant
W Toy Co.* e-commerce trends

A& MARQUEE BRANDS

Industrials / Industrial Technology

[ ]
AutoStore /YNONROE

4= SoLeNIs

- Focus on ‘enabling’ businesses helping to
drive macro trends

— Companies supporting growth of e-
commerce, efficiencies and automation

— Can often be ‘essential services’ or quasi-

Healthcare-related

agiliti- coTiviTi

— Long-term demographic trends providing
industry tailwinds

— Companies which focus on healthcare
delivery, efficiency and cost improvements

infrastructure, such as waste management,

Note: As of 31 August 2022. Logos represents top 30 positions.
*Undisclosed company due to confidentiality provisions.

*- e

g < 7~ @
+ other businesses that csTetaion  KROLL advisorGrowp 5P L

exhibit our key themes

Business ‘ ‘ BRANDED
Services Co.* Addison Group I Es
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Industry and Sub-sector Diversification

74% of portfolio value weighted to North America and significant exposure to attractive sub-sectors such as software and

technology services

Industry Diversification

Healthcare
10%

Tech, Media &
Telecom
19%

Financial Services
14%

Industrials/Industrial
Technology
14%

Business Services
14%

4

Energy
1%
° Other
6% Consumer / E-
commerce
22%

Note: as of 31 August 2022. Logos shown for investments $10m of fair value and greater.

Technology, Media

Industrials/Industrial

& Telecom

Technology

Consumer
Internet
Fintech 3%

7%
Hardware ‘
ENCELITAS 0 ’

AUCTANE

RENAISSANCE
lal BeyondTrust

BRANDED Software
kl— m Telecom & Media 48%
11% n
TELXIUS () ACCEDIAN
BYLIGHT  Technology Services . REALPAGE
Lighting The Path 20% L N J
Peraten p § lace Systoms
= = ENGINEERING
Fleet & Environmental
Services and Other
21%
Industrial
Technology
FAN 42%
MNMONROE
Distribution o
14% * o
[ ] ° *
AutoStore

Specialty
=soLenis Chemicals"
12%

Manufactured Products & Packaging
12%
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A Well-Diversified Portfolio

A diversified and carefully constructed portfolio
g

CONSTELLATION

uuuuuuuuuuuuuuu

50 companies <$10m /ACTION
‘ USI
‘KROLL

agil it

Business Services Co.*

16 companies

between $10m — $20m COTIVITI

AutoStore

ENXCELITAS
GFL
Lal BeyondTrust

A MARQUEE BRANDS
Branded Toy Company*

11 companies
between $20m — $25m

Note: as of 31 August 2022.

Key Portfolio Stats

$1.4bn

Value of direct
investments

91%

Of fair value invested
in direct equity

94

Number of direct
equity investments

56

Private equity
managers co-invested

alongside

50%

Fair value of top
20 investments

3.9

Private company
average age (years)
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Strong Top Line Growth Across the Portfolio

Notable top line growth from a number of consumer, industrial and business services companies

Weighted Average LTM Revenue Growth

30% Weighted Average LTM Revenue Growth
27.2%

- All sectors contributed to growth
- Both organically and through M&A

- Notable top line growth from consumer, industrial and

20% 18.4% business services companies
0 .

- Revenue growth in these sectors driven by organic
growth from existing and new customers, as well as

strategic acquisitions

- <5% of portfolio value experienced negative top line growth

0
10% - Negative growth reflecting more difficult operating

environment for certain companies

- LTM revenue growth was influenced by one large portfolio
company position where M&A contributed materially to
growth; excluding this company revenue growth was 18.4%

0%

LTM Revenue Growth excluding

Growth Single Company w/
Large M&A
Transaction

Note: As of 30 June 2022. See endnote 2 for further information on analysis.

NEUBERGER | BERMAN




Continued Positive Underlying Operating Performance

All sectors contributed to growth, with the large majority of the portfolio generating positive EBITDA growth

Weighted Average LTM EBITDA Growth

30%

20.1%

20%

10%

16.2%

0%
LTM EBITDA Growth

Note: As of 30 June 2022. See endnote 2 for further information on analysis.

Growth excluding
Single Company w/
Large M&A
Transaction

Weighted Average LTM EBITDA
All sectors contributed to EBITDA growth

- ~80% of the portfolio reporting positive growth

- 30% of portfolio grew EBITDA >30% - attributable to revenue
expansion, greater operating leverage, M&A, and in a small
number of cases, re-bounds in demand from lower bases
post COVID-19

16 companies experienced negative EBITDA growth (20% of
portfolio); most of these companies had low negative growth rates,
but a small number of companies (<5% of value) contributed more
heavily to decline

LTM EBITDA growth was influenced by one large portfolio company
position where M&A contributed materially to growth; excluding this
company EBITDA growth was 16.2%

In general, LTM revenue growth outpaced LTM EBITDA growth and
in certain parts of the portfolio these trends indicate some pressure
on margins as a result of the overall environment

- Some companies in the industrial and consumer sectors saw
some margin pressure

- Energy is not a significant input cost across portfolio however
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Portfolio Company Revenue and EBITDA Growth

>95% of the portfolio growing top line; >50% of portfolio growing EBITDA >10%

Revenue Growth EBITDA Growth
% of fair value % of fair value
40% 40%
m % of Fair Value m % of Fair Value
30%
30% 28% 279, 30% 29% :
25%
20% 20% 18%
16%
12%
10% 10% 7%
0,
0%
w % N » ]
Lessthan (10%)-0% 0-10%  10%-20% 20%-30% Greater than Lessthan (10%)-0% 0-10% 10%-20% 20% -30% Greater than
(10%) 30% (10%) 30%
No.of 2 4 16 18 9 13 11 5 15 13 4 14
companies

Note: As of 30 June 2022. See endnote 2 for further information on analysis.
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Portfolio Valuation and Leverage Multiples

Valuation multiples declined by almost one turn, with net debt increase reflective of M&A at a number of companies

Weighted Average EV / EBITDA

20.0x 17.4x 16.5x
15.0x
10.0x Weighted Average Valuation and Leverage Commentary

3.0x

0.0x - Decline in valuation multiple of private portfolio in first six months of 2022

December 2021 June 2022 - Reflects lower public comparables, in a period of significant
Net Debt/EBITDA volatility in public markets and difficult operating environment
- Increase in net debt / EBITDA during the first six months of 2022
8.0x
- Includes impact of increase in debt used to finance M&A activity

6.0x 5.2x 57X
4.0x
2.0x
0.0x

December 2021 June 2022

Note: As of 30 June 2022. See endnote 4 for further information on analysis.
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Portfolio Company Leverage

Majority of NBPE investments have covenant lite debt and have a debt maturity profile later than 2026

Covenant Lite Debt’

Debt Maturity?

Covenant Lite
70%

m No Debt

3%

Not Covenant Lite
27%

* Majority of portfolio companies have covenant lite debt

Note: Data as of 30 June 2022.
1.) As of 30 June 2022. See endnote 5 for further information on analysis.
2.) As of 30 June 2022. See endnote 6 for further information on analysis.

% of fair value

40%
35%
30%
25%
20%
15%
10%

5%

0%

35%

21%
15%  16%
9%
4%

2022 2023 2024 2025 2026 2027 2028 &
Later

* Majority of debt maturity is due 2026 and later
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Sector Analysis — Technology, Media & Telecom

— Portfolio Companies
AUCTANE BRANDED

Peraten

«+sREALPAGE
EXNCELITASRBYLIGHT

Lighting The Path

= = ENGINEERING [El BeyondTrust
ACCEDIAN Digital River
RENAISSANCE

solacee =exact

NZPGBasis

\Verifone:

SAFE FLEET

Driving Safety Forward™

synive’
Syniti

Note: Data as of 30 June 2022.

SECTOR FAIR VALUE (3 in mifions)

VALUATION & LEVERAGE (weighted Average)'

$400
$300 $319 EV/ILTM EBITDA Net Debt / LTM EBITDA
$200
0 m Other Fair Value
m Top 5 Fair Value
LTM EBITDA PROFILE COMMENTARY

(% of fair value)

Positive
85%

Negative
15%

* 92%?2 of TMT portfolio value grew revenue over the last twelve months, with five
companies growing greater than 20%
« From an EBITDA growth perspective, 75%?2 of TMT portfolio value experienced
positive growth, with seven companies growing greater than 10%
» Some challenges in a limited number of companies
- 3 out of 21 companies in the sector (2% direct equity value) experienced
declining revenue
- Six companies with negative EBITDA growth (6% of direct equity portfolio)
- Anumber of companies experienced higher labor costs resulting in some
pressure on margins

1.) Companies not valued on multiples of trailing EBITDA are excluded from valuation and leverage statistics. If a company has a net cash position it is excluded from the leverage statistic.
2.) Excludes two pending realisations (1.5% of direct equity fair value) and two investments due to anomalous percentage changes the Manager believes to be an outlier (2.1% of direct equity fair value).
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Sector Analysis — Consumer / E-commerce

Portfolio Companies

[
/ /H C T’ D N SECTOR FAIR VALUE (8 in mitiions) VALUATION & LEVERAGE (weighted Average)’
$200 $199

$150 $53 EVILTM EBITDA Net Debt / LTM EBITDA

$100
| ; 16.6 4.0
Lasko miLanl | ° - X VX
e $0 Other Fair Value
= m Top 5 Fair Value
barcelona LarTaco LTM EBITDA PROFILE COMMENTARY

(% offair value) « More than 84%?2 of consumer portfolio value grew revenue greater than 10%

- Subset of this (26%2) grew revenue greater than 30%, reflecting rebounds
from lower bases due to COVID-19 in a small number of cases
« From an EBITDA growth perspective, 50%? of consumer portfolio grew EBITDA
greater than 30%
« Small portion of the sector experienced declines in growth
- Two companies (1% of direct equity value) experienced revenue decline due
to more challenging operating environment

UNGLE JULI0'S (558 TXEE.
—MEXICAN—

BKEF—#!
Fﬁ%};cmﬁl\

CSC " IntoUniversity»

SERVICEWORKS

Undisclosed Branded

T . . . . . .
oy Company - Six companies (5% of direct equity value) experienced negative EBITDA
()
MILLS growth
FLEET "I FARM. Positive - Anumber of companies experienced higher material and freight costs
A————— 100% - Several companies are managing pressures through product price increases

1.) Companies not valued on multiples of trailing EBITDA are excluded from valuation and leverage statistics. If a company has a net cash position it is excluded from the leverage statistic.
2.) Excludes one investment due to anomalous percentage changes the Manager believes to be an outlier (0.1% of direct equity fair value).
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Sector Analysis — Business Services

— Portfolio Companies

gy

CONSTELLATION

UTOMOTIVE GROUP

Undisclosed Business
Services Company

smees

Addison Group
ONPOINT
GROUP

¥xplor

snagajob

Note: Data as of 30 June 2022.

1.) Companies not valued on multiples of trailing EBITDA are excluded from valuation and leverage statistics. If a company has a net cash position it is excluded from the leverage statistic.

SECTOR FAIR VALUE (3 in mifions)

$200

$169 —
$150

$100
$50
$0

m Other Fair Value
m Top 5 Fair Value

VALUATION & LEVERAGE (weighted Average)'

EV/LTM EBITDA Net Debt / LTM EBITDA
14.7; 4.0,

LTM EBITDA PROFILE

(% of fair value)

Positive
98%

\J
Negative
2%

COMMENTARY
« Of the four largest positions (greater than $10 million), two companies grew revenue
over 40% and the other two grew revenue in the single digits

« Six of the seven companies grew EBITDA
- Four companies grew EBITDA by over 50% (one of which was <0.5% of fair
value). Two of the four companies grew EBITDA as a result of significant M&A
- Two companies grew EBITDA in the mid to high teens due to organic growth
- One company had an EBITDA decline attributable to an unusually strong
comparable period
* Four companies (9% of direct equity value) experienced some compression in margins
- However, overall margins in the sector remain strong to date
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Sector Analysis — Industrials

Portfolio Companies

4= SoLeNIS
QPARﬁI AN

MNMONROE=

NAND RIV] >
ExviRonwEn AL

PLASKOLITE
> ProAmpac

HUSKY

HYDRO

RiCr MASTROTTO CROUP

@ SICIT c<corona

Note: Data as of 30 June 2022.

SECTOR FAIR VALUE (3 in mifions)

VALUATION & LEVERAGE (weighted Average)'

$150 $135
$29 EV/ILTM EBITDA Net Debt / LTM EBITDA

$100

50 $106 1 8 2 8 4

’ o daX X
50 Other Fair Value
m Top 5 Fair Value
LTM EBITDA PROFILE COMMENTARY
(% of fair value)

Positive
100%

1.) Companies not valued on multiples of trailing EBITDA are excluded from valuation and leverage statistics. If a company has a net cash position it is excluded from the leverage statistic.

* All companies in the sector contributed to revenue growth
- Three of the top five companies grew revenue between 10% — 20%
- Two companies grew revenue faster than 30% with M&A activity significantly
contributing to growth in both of those companies
» From an EBITDA growth perspective, ~95% of industrial sector value experienced
positive growth. Of the top five companies in the sector:
- Three companies grew EBITDA between 5% — 15%
- One company grew EBITDA significantly from new customer wins, existing
customer demand and M&A
- The other company grew EBITDA significantly but compared to a low
comparable period
« Some companies saw margin pressure due to higher costs and product mix shift to
lower margin products
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Sector Analysis — Financial Services

— Portfolio Companies

KROLL
A3

Advisor Group

IN YOUR CORNER

L)

true potential

O HuB

l: Edelman
= Financial

Note: Data as of 30 June 2022.

SECTOR FAIR VALUE (3 in mifions)

$200

$168

$150
$100
$50
$0

m Other Fair Value
m Top 5 Fair Value

VALUATION & LEVERAGE (weighted Average)'

EV/LTM EBITDA Net Debt / LTM EBITDA
15.7x 6.3

LTM EBITDA PROFILE

(% of fair value)

Positive

100%

COMMENTARY
« All companies contributed to revenue growth
* 39%?2 of sector value growing at 10% or more
« From an EBITDA growth perspective, all companies contributed to positive growth
- Two companies pursing roll-up acquisition strategies within highly fragmented
markets to grow market share / scale
- Sector growth attributable to organic growth driven by in-demand end
markets and M&A
 Exposure concentrated in sectors such as insurance, wealth management and
advisory

1.) Companies not valued on multiples of trailing EBITDA are excluded from valuation and leverage statistics. If a company has a net cash position it is excluded from the leverage statistic.

2.) Excludes one new 2022 investment (1.8% of direct equity fair value).
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Case Study: True Potential

Company Description:

true potential

Highlights:

True Potential is a wealth Investment

management technology . Sthng GP
platform serving advisors and Thesis Partner
retail clients

Deal Summary:

v' Best-in-class tech platform
v" High quality sponsor

Key NBPE

Cinven

Strong GP

Investment January 2022 v . : : ,

Date Themes Combines Cinven’s longstanding track
v Long-term secular growth record and expertise in Financial

Services and TMT

:.eadt Cinven v' Support existing strategy and continued

fvestor investment in recruiting and technology

NBPE . . . .

FairValue  $23 million Leading Market Historical Metrics

31/8/22 T v" Serves more than 20% of the UK financial

Percent of P osI tl on advisor market 0

Fair Value 1.7% v’ Leading value proposition for clients v Generated revenue of £281 million and

31/8/22 v" Award-winning technology platform EBITDA of £132 million in 2021

v Works with close to 20% of UK
financial advisers

v" AUM excess of £20 billion at YE 20211

Note: Data as of 31 August 2022. Past performance is not an indicator, guarantee or projection of future performance.
1. Source: Company reports.
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Sector Analysis — Healthcare

— Portfolio Companies

=4

HOSPITAL

\/ VIANT

WE'RE IN IT FOR LIFE.

CONCORD BIOTECH
Biotech for ManKind...

Undisclosed
Healthcare Services
Company

Undisclosed
Healthcare Company
— In-home Devices

Note: Data as of 30 June 2022.

SECTOR FAIR VALUE (3 in mifions)

VALUATION & LEVERAGE (weighted Average)'

100
-
$50
$25 1 6 u 1 X 5 . 7X
$0
m Top 5 Fair Value
LTM EBITDA PROFILE COMMENTARY

(% of fair value)

Positive
100%

* All companies in the sector grew LTM revenue
- Three companies grew revenue in the high single digits, two companies grew
revenue in the high teens
» From an EBITDA growth perspective, 72% of sector value experiencing growth
attributable to higher volumes and new business wins
- Three companies grew EBITDA faster than 10%
- Two companies, representing 1% portfolio value, experienced negative
growth, mostly attributable to ongoing optimization of operations and losses
experienced in certain business lines

1.) Companies not valued on multiples of trailing EBITDA are excluded from valuation and leverage statistics. If a company has a net cash position it is excluded from the leverage statistic.
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$114m of Realisations Announced

2022 full or partial exits have generated a 2.7x gross MOIC and 26% uplift

Announced Realisations
$200

$171

TEC
$150 ——
reLxXIus 5135
.
Undisclosed  Stratus

$100 Company'

$62
$50 .

$0
Total Value Including Prior Distributions + Unrealised Value 31 Aug 2022

g%
%

$ in millions

Total Value Three Quarters Prior to Announced Exit

2.7x multiple / 26% uplift?
Note: as of 31 August 2022.

Invested Capital

1. Undisclosed due to confidentiality provisions.
Based on 2022 announced realisations and as of 31 August 2022. Represents uplift from valuation three quarters prior to announcement date of exit. Returns are presented on a “gross” basis (i.e. they do not reflect the management fees, carried interest, transaction costs and other expenses that may be paid by

2.
investors, which may be significant and will lower returns). Past performance is not a guarantee of future returns. Multiple calculation includes full exits only. Year represents the year of final exit. Proceeds include funds that are currently in escrow, but are expected to be received.
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Maturing Portfolio

59% of NBPE's portfolio has been held for three years or more

Weighted Average Holding Period of Direct Equity Private Investments'

Avg Age (Yrs)
4.5

4.0 38 3.9

35 34

3.0

25

33
30
b, 28
24
22 22
20 2 2.1 20 20

20 1.8 1.9
1.
1.
0.

Dec-14 Jun-15 Dec-15 Jun-16 Dec-16 Jun-17 Dec-17 Jun-18 Dec-18 Jun-19 Dec-19 Jun-20 Dec-20 Jun-21 Dec-21 Jun-22 Aug-22

(&) ]

o

[&,]

@ Average Holding Period

Note: As of 31 August 2022.
1. Excludes public investments.

Direct Equity Vintage
Diversification®

2020 2021
0
14% 3% 0
2019 2% 2014 &
139 Earlier
° 5%
2015
2%
2016
5%
2018
16%
2017

30%

Approximately 59% of the portfolio has now
been held for three years or more
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Strong Capital Position

Strong liquidity with $285 million of available credit facility and $3 million of cash post 2022 ZDP repayment. Additional $39
million of net cash expected in 2022 from announced realisations
Pro Forma Capital Position'

($ in millions)
$350 $327 NBPE Capital
Position
$300 « Total assets of $1.4 billion
$250 * 108% investment level
$200  Strong balance sheet with
capacity for new investments
$150 . 2022 ZDPs repaid 30
September 2022
$100
 No significant unfunded
$50 commitments outstanding
$15 o |
$0 Credit facility matures in 2029
PF Credit ZDP 2024 PF Liquidity

PF Available

Facility Drawn ]
Credit Facility

Note: As of 31 August 2022. PF Cash

31 August 2022 pro forma for repayment of 2022 ZDPs and expected proceeds from announced realisations.
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Track Record of Long-Term Strong Performance

£1,000 invested 10 years ago would be worth ~ £5,300 today

NAV Total Return (USD)" as of 31 August 2022

Share Price Total Return (GBP)' as of 31 August 2022

% Total Return
280%

240%

200%

160%

120%

80% 63.0%

30.9%

40%

0.8%

-14.7%

One Year

0 %1% -17.8%

Year to Date Three Year

% Total Return

240%

239.6% 210%

180%

150%

160.7%

120%

90%

97.6%

60%
49.7%

30%

0%

Five Year Ten Year

mUSD Returns  m MSCI World Index 2

Note: Based on NBPE NAV data as of 31 August 2022. Past performance is no guarantee of future results.
1. All performance figures assume re-investment of dividends at closing share price on the ex-dividend date and reflect cumulative returns over the relevant time periods shown and are not annualised returns.
2. See endnote seven and eight for important information regarding benchmarking.

426.5%
93.6% 92.7%
63.0%
0,
12 0% 17.8 /o
-9.4% -2.1% 3.0% 1.0%
|
Year to Date One Year Three Year Five Year Ten Year

m GBP Total Return m FTSE All-Share Total Return Index 2
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Concluding Thoughts

Attractive historic long term performance and differentiated strategy

Differentiated
strategy

Long term
outperformance

Well
positioned

Selective: co-investing with leading private equity managers, focusing on attractive opportunities
with expected ability to perform across diverse economic conditions

Dynamic: control investment pacing and capital position

Fee efficiency: single layer of fees on the vast majority of co-investments

Direct equity portfolio: >90% of the portfolio and the driver of strong historic returns
Performance: NAV TR has outperformed MSCI World Index over one, three and five years

Portfolio: well diversified portfolio built around key investment themes
Strong balance sheet: 108% investment level; ~$327m" pro forma available liquidity post 2022 ZDP repayment
Investment capacity: well placed to take advantage of new investment opportunities

Note: as of 31 August 2022. For illustrative purposes only. There is no guarantee that these specific opportunities will be acquired, nor that the opportunities that may eventually be sourced will have similar characteristics to the opportunities described herein. Past performance is no

guarantee of future results.

1.) Inclusive of $39 million net cash expected from announced realisations.
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NBPE Responsible Investment Approach: Portfolio Update




Recap: NBPE's Responsible Investment Approach

Centered on three pillars to seek better investment outcomes through incorporating Environmental, Social and Governance

(ESG) considerations into the investment process

/N\ =

Avoid Assess
Excluding particular companies or whole Considering the material effect on risk and
sectors from the investable universe return of ESG factors on investments
alongside traditional factors in the
investment process

Note: Investment strategies’ ESG integration approaches may evolve over time.
Unless explicitly noted, the ESG integration processes described in this document apply solely to the Private Equity Investment Portfolios and Co-investment Platform (“NB Private Equity”).

M

Amplify

Focusing on ‘better’ companies based on
ESG factors that are expected to have a
material effect on the investments’ risk and
return
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Update: NBPE Portfolio Through A Sustainability Lens

22% of the portfolio® has a positive sustainability potential or an overall positive benefit to people or the environment?

Positive Sustainability
Potential

22%
e

Companies that have an
overall positive benefit to
people or the environment

Neutral

76% + '|'. |
Companies that contribute

Companies that | solutions to pressing

have a mixed or social or environmental

unknown benefit to challenges

people or the
environment

Adverse Potential®
2%

Companies that contribute to
significant adverse outcomes for

people or the environment

Note: As of 30 June 2022.

1. Amounts may not add up to 100% due to rounding. Based on direct investment portfolio fair value and NBAA analysis as 30 June 2022; analysis excludes third-party funds (which are past their investment period but which may call capital for reserves or follow-ons) and funds that are not deemed ESG integrated
by the Manager. In aggregate these exclusions represent approximately 3.2% of fair value. There can be no assurance that NBPE will achieve comparable results in the future, that targeted diversification or asset allocations will be met, or that NBPE will be able to implement its investment strategy and
investment approach or achieve its investment objective.

2. Based on Neuberger Berman Private Equity Analysis.

3. Adverse potential reflects investments made prior to NBPE adopting its Responsible & Sustainable Investment Policy in 2020.
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Spotlight: Renaissance Learning

RENAISSANCE"

Overview

» Disparities in “school readiness” start in early childhood and are exacerbated along socioeconomic and racial lines, bearing
significant consequences on future graduation rates and earning potential’

«  Company is a software and learning analytics company, tackling the school readiness gap through personalized assessment and
instructional tools in math, reading, and early literacy for K-12 students, covering >40% U.S. public schools

QuALITY
EDUCATION

1]

Ownership Timeline

and effective learning outcomes

In June 2018, NBPE makes
an initial investment in
Renaissance Learning,

alongside Francisco Partners

and other co-investors for a

majority interest.

4.1: Ensure that all girls and boys complete free, equitable and quality primary and secondary education leading to relevant

In May 2019 and March
2021, NBPE makes
additional follow-on equity
investments, in addition to
funding from Francisco
Partners, in order to fund
anticipated acquisitions.

In November 2021, Blackstone
announced a significant
minority investment to further
accelerate growth. In
connection with this, NBPE
received a partial realisation of
$14 million in January 2022.

Renaissance’s product suite grows as
they acquire Early Learning Labs,
creators of preschool assessment
tools; Freckle, a student-centered
practice platform; and Schoolzilla,

which provides data-based insights on

students’ progress and growth.

Key:
@ Notable PE financing milestones

Notable company milestones

In May 2021, Renaissance
expands their offerings as they
acquire Nearpod, a
collaborative instructional
platform, and Lalilo, a
foundational literacy solution for
K-2 students.

NBPE retains meaningful
ownership post this transaction to
participate in future growth; as of

30 June 2022, NBPE's fair value in
Renaissance Learning was $17
million.

Source: Public news. | 1. "U.S. Department of Health and Human Services, Early Childhood Learning & Knowledge Center.

Note: This material is intended as a broad overview of the portfolio managers’ style, philosophy and investment process and is subject to change without notice. The case study discussed does not represent all past investments. It should not be assumed that an investment in the case study listed was or will be

profitable. The information supplied about the investment is intended to show investment process and not performance.
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Additional Market Insights: Climate Data in Private Markets




Neuberger Berman'’s Climate Strategy

We are committed to identifying and managing climate risks across our business operations and investment platform
Governance:

* In March 2019, Neuberger Berman released its first TCFD*-aligned
Climate-related Corporate Strategy, overseen by our Board, and
reflecting climate risk’s growing role in our operations and investments

NEUBERGER | BERMAN

* |In November 2021, Neuberger Berman became a signatory to the Net

Zero Asset Managers Initiative

* In 2021, Neuberger Berman established an ESG Advisory Council

Capabilities:
« Targeted climate risk analysis of direct investments

« Development of carbon analysis capabilities, including estimations and
collection of data such as through the ESG Data Convergence Initiative

« Engagement with private equity managers on climate-related topics, such
as a webinar with the Institutional Investor Group on Climate Change
(IGCC)

“ Transition “
Industry collaborations: \\\\ b A ot }:‘CDP

C E re S DRIVING SUSTAINABLE ECONOMIES
I I G c c NET ZERO ASSET °
MANAGERS ‘ initiative
The Irnssituticnal Irvestors INlTlATIVE ‘ climat
Eroup an Climate Charge \d

*TCFD: Financial Stability Board's Task Force on Climate-Related Financial Disclosures
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ESG Data and Measurement: Current State of the Market

Market-driven and regulatory tailwinds are driving greater and more consistent disclosure of ESG data

MARKET-DRIVEN INITIATIVES REGULATORY TAILWINDS

Market participants/practitioners voluntarily focusing
on a certain set of ESG KPIs to drive consolidation in
the market

! I
! |
! 1
! 1
! 1
! 1
! I
! |
! 1
! 1
! 1
! 1
! I
! |
I 4 4 1
! 1
| i INSTITUTIONAL I
: B I a LIMITED PARTNERS !
: = ESG Data a7 ASSOCIATION :
X g Convergence = |
1 o B 1
1 . ) |
! 1
I T |
! |
! 1
! 1
! 1
! 1
! I
! |
! 1
! 1
! 1
! 1
! I

Significant regulatory push for mandatory and
consistent ESG data and reporting for market
participants

NS

~ Project

SN CDP

DRIVING SUSTAINABLE ECONOMIES
initiative

climat

N
\\‘K

Private equity action on climate change

“Manage what you measure”

Greater ESG data disclosure efforts can inform investors on how companies both affect and are affected by
environmental and social considerations
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ESG Data and Measurement: Climate Data in Private Markets

Private markets generally has more limited disclosure of data to generate carbon footprint reporting

Top-Down Estimation Mixed Approach Bottom-Up Calculation

Apply sector/industry proxies Combine estimate and actual data Collect and calculate actual
company emissions data

Use sector/industry proxies to which we Collect actual data for a targeted set of Collect companies’ actual carbon
have access at the firm-level to estimate data points or companies and utilize emissions data using methodology
Scope 1 and 2 emissions for companies estimates to supplement data gaps aligned with industry standards (e.g.,
in the absence of actual emissions data GHG Protocol)

< RESOURCING NEEDS >
Fewer resources More resources

For illustrative and discussion purposes only.
Source: Initiative Climat International (iCl), ERM, Partnership for Carbon Accounting Financials (PCAF), and NB analysis.
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Initial Analysis: NBPE Portfolio Carbon Footprint Estimations

»  Currently, NB Private Markets primarily uses Top-Down Estimation for carbon footprinting by using third party emissions data of publicly traded companies, given limited actual
disclosure

« NB Private Markets is requesting actual carbon emissions data and seeks to replace estimations with actual data over time'

Estimated Portfolio Weighted Carbon Intensity?
(Weighted tons CO, Emissions per $1 million of revenue)

200.0
180.0 174.0
160.0
140.0
120.0
100.0
80.0
60.0
40.0
20.0
0.0

45.0
29.0

Scope 1 Scope 2

m Portfolio  m Benchmark
Carbon Intensity: Weighted average emissions per $1 million of revenue compared relative to benchmarks such as the Russell 20003

For illustrative and discussion purposes only. As of June 30, 2022.

Note: Analysis excludes third-party funds (which are past their investment period, but which may call capital for reserves or follow-ons) as well as debt investments, realized investments and other cases where data availability prohibits inclusion in the analysis).

Portfolio company values are gross of underlying fees and carried interest, and gross of NB Fund fees and carried interest. Note net returns will be lower. Past performance is not indicative of future results.

1. There can be no assurances that NB Private Markets will be able to obtain the requested information.

2. Estimates based on sub-industry sourced from Trucost. Weighted average carbon intensity by value.

3. Russell 2000 benchmark carbon intensity as of 6/30/2022. The benchmark is presented for illustrative purposes only to show general trends in the market for the periods shown. The investment objectives and strategies of each company in the benchmark may be different than the investment objectives and
strategies of private funds and may have different risk and reward profiles. A variety of factors may cause this comparison to be an inaccurate benchmark for any particular private fund and the benchmarks do not necessarily represent the actual investment strategy of a fund. It should not be assumed that any
correlations to the benchmark based on historical returns would persist in the future.
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§ THOMABRAVO

Thoma Bravo Overview

September 2022




Thoma Bravo Private Equity at a Glance

Focused on Software investing for nearly two decades
Managing Partners have worked together for 16 years

Responsible for around 395 Software acquisitions since 2003’ representing around $170B2 of Enterprise Value

About $8T software public market capitalization, +730% increase since 20083

Most mature software companies are privately owned*

Strategy centered around accelerating growth through operational focus

Seek consistent execution of the strategy enabled by Thoma Bravo's proprietary processes, business metrics and Operating
Partners

Past performance is not an indicator of future results and all data is qualified by the Notes to Presentation. The complete investment history of Thoma Bravo is available upon request. 1) Includes add-on acquisitions. 2) As of 6/30/22. Although Thoma Bravo’s typical strategy is to acquire control positions in its Buyout Funds’ portfolio companies,
number also represents full value of acquisitions when investments were non-control, mlnorlty investments 3) Source: S&P Capital 1Q. Current market capitalizations are based on the end of the trading day on 6/30/2022; 2008 is as of 12/31/08. See note uu in Notes to Presentation. 4) Source: S&P Capital Q. See note uu in Notes to Presentation.
“Mature software company” defined as a public software company with over $1 million in market capitalization.
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Investment Team Leadership

Seth Boro Orlando Bravo Scott Crabill Lee Mitchell Holden Spaht Carl Thoma

Managing
Partners
INVESTMENT TEAM
LEADERSHIP
Partners Andrew Almeida Tara Gadgil Mike Hoffmann Brian Jaffee Peter Stefanski Chip Virnig
Discover Explore Growth Credit
i
Is &
o
é/ﬁ* l
4'. ’ |
A i | 5 - | :
A.J. Rohde' Hudson Smith Carl Press Adam Solomon  Robert (Tre) Sayle Ross Devor Oliver Thym

1) A.J. Rohde is a Senior Partner.

! THOMABRAVO

67 / CONFIDENTIAL and PROPRIETARY




Software Investing Verticals
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Responsible for around 395 Acquisitions' Since 2003 Representing around $170 billion? of Enterprise Value

Representative software-related past and current portfolio companies shown; does not include all investments made by Thoma Bravo Buyout Funds. The companies whose logos appear on this slide include both portfolio companies acquired with an equity investment by a Thoma Bravo fund and add-on investments acquired by a portfolio company
without an equity investment by a Thoma Bravo fund. Not all investments have been successful. 1) Includes add-on acquisitions. 2) As of 6/30/22. Although Thoma Bravo's typical strategy is to acquire control positions in its Buyout Funds’ portfolio companies, number also represents full value of acquisitions when investments were non-control,

minority investments.
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Enterprise Software Company Characteristics

High-Quality Revenue Diversification Predictable Free Cash
Flow

Visible and recurring Industry: software High free cash flow

revenue streams from solutions utilized across a generation: high EBITDA

subscription and large number of margins, low capital

license/maintenance industries expendit'ure and positive

models working capital results

Customers: limited
concentration creates
revenue distribution

in strong free cash
flows

High customer
retention rates

Mission-critical nature
of many products

Attractive company characteristics create the foundation for significant value creation opportunities

Note: Not every characteristic may apply to e estment, a estment is different.
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Thoma Bravo Buyout Strategy

e ADD-ON
ACQUISITIONS

a PROFITABLE GROWTH Accretive
Reorganize Company into _Fi
G COST Profit Centers Debt-Financed
REDUCTION _ Acquire Customers and/or
Invest in and/or Refocus Product
Seek to Improve Margins at Sales
Closing .
Monitor and Manage
Experience Creates Monthly
Confidence to Change Cost
Structure
COMPANY OPERATING OPERATING CONSOLIDATION
RESOURCES MANAGEMENT METRICS PARTNERS' STRATEGY

Note: Not every characteristic may apply to every investment, as each investment is different. 1) See note qq in Notes to Presentation.
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Profitable Versus Unprofitable Trading Comparison
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- nprofitable Software Comps 20%+ Margin Software Comps

At its peak, the unprofitable comps traded at 17.8x NTM Revenue and currently trade at 5.0x NTM Revenue.

Source: CaplQ data through 8/19/2022. 1) Software comp set reflects public software comps tracked by Thoma Bravo (N=341). Since this set of public software comps is not comprehensive, the ability to accurately draw inferences regarding broader market trends from this information may be inherently limited. Unprofitable threshold defined as
less than 0% EBITDA margin based on CY2022 consensus estimates per CaplQ; 20%+ margin threshold defined as 20%+ EBITDA margin based on CY2022 consensus estimates per CaplQ. Multiples reflect the average of NTM Revenue or NTM EBITDA multiples across the set.
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Software Growth Has Outpaced U.S. GDP Growth Over Time
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2004A 2005A 2006A 2007A 2008A 2009A 2010A 2011A 2012A 2013A 2014A 2015A 2016A 2017A 2018A 2019A 2020A 2021A 2022E
U.S. SaaS as % of Software U.S. Software CAGR —U.S. GDP CAGR

The Software CAGR data in this Presentation is derived from data from publicly-traded software companies. While the Thoma Bravo funds generally hold investments in software companies, the majority of their investments are not in public companies, and there can be no assurance, due to a variety of factors that their investments will similarly
grow. As with any investment in a private fund, investors may not receive a return on their investments. Source: IDC for Software CAGR data, Federal Reserve for GDP CAGR data, and Gartner for SaaS data. Note: SaaS as a % of Software is intended to be illustrative. GDP forecast from Goldman Sachs as of May 2022. CAGRs are based on 3-year
rolling CAGR.

il THOMABRAVO



Average Profitability Is Meaningfully Unchanged from Over 20 Years Ago

The average EBITDA margin of public SaaS companies today is similar to that of public software companies in 2000

-5%
-6%

Public Software Companies - 2000 ' Public SaaS Companies — Q2 2022°*

The "Public Software Companies in 2000" may not be directly comparable to the "Public Software Companies in 2022." For example, the software companies may have different business characteristics. Accordingly, the comparison may be inherently limited in nature. 1) This value represents the average EBITDA margin of 126 publicly traded
software companies as of December 2000 with revenues greater than $10M. 2) This value represents the 2Q22 SEG Saa$S Index Median EBITDA margin from Software Equity Group’s 2Q22 Saa$S Public Market Update.
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« «REALPAGE

OUTPERFORM

* The Company: Leading cloud-based platform provider for the multi-family rental industry REVENUE! ($M)

* The Transaction: Take-private in April 2021
$1,555.3
* Sector: Application Software §1283.8 $1,403.4

* Source: Proprietary $989.0

* Market-leading, cloud-based property management software and ancillary services to help owners and
property managers automate critical business functions; high-quality recurring revenue model with
ERP-like customer retention rates; large and growing addressable market with runway for further
penetration; large cost reduction opportunity; opportunity to accelerate M&A

2019 2020 2021 2022B

* Strengthened the company’s management team post-close: Hired new CEO, Dana Jones following the EBITDA'2 (SM)
succession of former CEO and Founder Steve Winn; COO, Vinit Doshi; CFO, Rich Kraska; and CISO,
Maury Pipkin

$551.2
$479.7

* Fiscal Year 2021 total revenue was on plan, while EBITDA exceeded plan by ~§9M or 2% $324.7

* RealPage is working on several transformational initiatives to scale growth and increase operational $252.4

excellence with the goal of improving customer satisfaction and enabling faster time to revenue

* Of the original $80.0M cost savings target identified at closing, RealPage has exceeded plan and
realized $83.3M (~104%) of this cost savings target, as of December 2021, on a run-rate annualized

) . ) o -
basis and now expects to realize total cost savings of $93M (116% of original target) 2019 2020 2091 2092E

* Since signing, the company closed four acquisitions (WhiteSky, Boingo MDU, G5, and HomeWiseDocs)
for an aggregate enterprise value of ~§800M and maintain an active pipeline of future targets

Past performance is not an indicator or guarantee of future results, and all data presented is qualified by the Notes to Presentation. The complete investment history of Thoma Bravo is available upon request. 1) All financials are pro forma for HomeWiseDocs except for 2019. 2) Reflects PF EBITDA-CapCosts.
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Disclaimer

This “Presentation” is furnished on a confidential basis for informational purposes only and is not intended, and should not be relied on in any manner, as legal, tax, investment, accounting or other advice or as an offer to sell or a solicitation of an offer to
buy limited partner or other interests in any fund, any investment vehicle or any other security. Any offer or solicitation regarding a fund will be made only pursuant to the confidential private placement memorandum of such fund (as may be amended or
supplemented, a “PPM”) and such fund’s agreement of limited partnership (“LPA”) and subscription documents, which will be furnished to qualified investors on a confidential basis at their request for their consideration in connection with such offering.
This Presentation is not a part of a PPM or subscription documents. No person has been authorized to make any statement concerning a fund other than as is set forth in the relevant PPM, LPA and subscription documents of that fund, and any

representation or information not contained therein may not be relied upon.

The information contained herein is confidential and certain information has not been publicly released. In general, it is a violation of federal securities laws to buy or sell securities of a company if one has knowledge of material information about the
company that has not been publicly disclosed. Furthermore, it is also illegal to recommend trading to others or to pass information along to others who may trade. Violations may result in civil and criminal penalties. Accordingly, by accessing, or receiving a
copy of, this Presentation, recipients acknowledge the foregoing and agree not to trade, or recommend that others trade, in the securities of any company described herein on the basis of the information herein and further agree not to pass along any of the

information in this Presentation to others.

Neither Thoma Bravo nor any of its affiliates makes any representation or warranty, express or implied, as to the accuracy or completeness of the information contained herein and nothing contained herein should be relied upon as a promise or
representation as to future performance of a fund or any other entity. Past performance of entities managed by Thoma Bravo or its affiliates is not necessarily indicative or a guarantee of future results and there can be no assurance that a fund or any

investment made by a fund will achieve results comparable to those referred to in the Presentation. All information provided in this Presentation is subject to the Notes to Presentation.

Certain economic, market and performance information contained herein has been obtained from parties unaffiliated with Thoma Bravo, which in certain cases has not been updated through the date hereof. Although such sources are believed to be reliable,

none of Thoma Bravo, its affiliates, or their respective partners, members, employees, representatives or agents assumes any responsibility for the accuracy or completeness of such information.

This Presentation may contain forward-looking statements that are based upon certain assumptions, including projections or other estimates of: operational results; returns or performance of particular investments; underwriting cases for fund investments;
and anticipated fund terms and investment features, such as investment sector or pace. Other events which were not taken into account may occur and may significantly affect the actual returns or performance of the Thoma Bravo funds and/or any of the
companies in which the funds have invested or may invest. Unattributed statements generally represent the opinion of Thoma Bravo as of the date hereof, and there can be no assurance that industry analysts or commentators would share such opinions,

and Thoma Bravo assumes no obligation to update or amend such statements. Certain assumptions have been made to simplify the Presentation and, accordingly, actual results may differ, perhaps materially, from those presented herein.

Thoma Bravo is regulated by the DFSA as a Representative Office.
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Platinum Equity Overview

* Founded in 1995, initially investing founders' capital before launching private equity funds line in 2004

» Headquartered in Los Angeles with offices in New York, Greenwich (CT), Boston, London and
Singapore

» ~290 employees around the world including ~160 investment professionals?
» $23.7 billion of LP capital commitments to buyout Funds | through V
» Strategy focused on value buying, operational improvements and downside protection

« Strong, cycle tested track record

PECP Funds
Pre-Fund? PECP PECP Il PECP Il PECP IV PECP V
1995-2004 2004 Vintage 2007 Vintage 2012 Vintage 2016 Vintage 2019 Vintage

$527m invested $700m size $2.75bn size $3.75bn size $6.5bn size $10.0bn size

1995 > 2022

Notes: (1) Includes professionals dedicated to equity and credit investments as of July 2022. 2) Platinum Equity investments funded by founders’ capital prior to the establishment of
PECP I.



What Sets Platinum Apart

Investment Strategy

M&A&QO®: Comprehensive operational underwriting embedded in the M&A process
Value-oriented: Seek to buy at discounted market multiples based on entry price and operational synergies

Downside protection: Via operations execution, company characteristics and swift return of invested capital

Experienced Deal Makers

Intelligent negotiation to minimize upfront purchase price and cash outlay
Creative deal structuring that enhances Platinum’s position in the deal

Strong market savvy enabling effective identification of accretive add-on acquisitions and opportunistic divestitures

Large and Experienced Operations Team with Extensive Playbook

Comprehensive operational playbook informs both pre-transaction diligence and post-transaction transformation
Dedicated team of approximately 70 experienced in-house operational specialists

Specialized in both functional area and subject matter expertise (e.g. carve-out, IT, HR, ESG, etc.)!

Stable Leadership Team with Aligned Principal Investor Mindset

Platinum’s 12 Partners have been with the Firm for an average of 22 years

~$2.9bn (~12% of total) invested into Platinum’s 5 PECP funds by employees and affiliates?

Notes: (1) IT stands for Information Technology, HR stands for Human Resources and ESG stands for Environmental, Social and Governance. (2) Capital called and funded as of June
30, 2022. Includes capital contributed by Dyal as a minority investor in Platinum.



Experienced and Stable Leadership Team

12 Partners with 22 Year Average Tenure

Tom Gores Mark Barnhill Stephanie Barter John Diggins Bryan Kelln Jacob Kotzubei
CEO, IC IC IC

Johnny Lopez Phil Norment Louis Samson Mary Ann Sigler Bob Wentworth Bob Wymbs

IC IC IC CFO & CCO IC

IC = Investment Committee

65 Managing Directors and Principals with 11 Year Average Tenure
PECP Fund Investment Team — Senior Executives

North America Europe Capital
Markets

Craig Ashmore Adam Cooper Aaron Mazzolini David Glatt Igor Chacartegui . .
Business Dev. M&A Execution M&A Execution M&A Execution M&A Execution Kevin Smith
Delara Zarrabi Jason Price Matt Louie Nathan Eldridge Malik
M&A Execution M&A Execution M&A Execution M&A Execution Vorderwuelbecke

M&A Execution
David Wolf Eric Worley Brandon Crawley Christian Cook
M&A Finance M&A Finance Portfolio Operations Portfolio Operations Dan Madden

Portfolio Operations
Dori Konig Jason LaDuke Renee Koontz Steve Zollo
Portfolio Operations Portfolio Operations Portfolio Operations Portfolio Operations



LP Co-lnvestment

Platinum has accepted ~$4bn in co-investment commitments across Funds IV and
V1, including in Solenis
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Solenis Overview

A Water Company
Focused on
Service & Sustainabllity




Solenis Snapshot

A market-oriented business model, which delivers value-added solutions & services to customers

o
il g
2022E SALES®W
$4.4B ~6,300

MARKET
OPPORTUNITY =y

= $41B 5

CUSTOMERS
$675M @

~11,000

COUNTRIES

~120

(1) Projected fiscal year ended September 30th, 2022 pro forma adjusted for Sigura and Clearon acquisitions excluding unrealized cost synergies

(2) Last twelve months ended June 30, 2022

~260

MANUFACTURING SALES &
SITES SERVICE

48 T ~1,600

VALUE DELIVERED®)

$184M

o)

LABORATORIES

9

RECURRING

REVENUE

>90%

¢- SoLeNIS.

82



Solenis Mission and Vision

Our aspiration is to be a force for sustainable
change and our Vision is to unlock the potential of
water to build a safer, healthier, more sustainable

world.

Our Mission is to be a trusted partner by anticipating
challenges and solving problems with the right people, the
right experience and the right technology. Our 